Travels in Two Democracies
the advertising business, and they had replied that you could
if you'd take the loss. So he had tried, he had tried to be the
three things which the Oxford Group said you ought to be:
fure, unselfish, and loving. It was hard enough, he found, to
be pure. In his advertising copy in the past he had depended
a good deal on suggestiveness, on the sensual appeal j for ex-
ample, in response to his advertisements for a perfume which
he had named after a famous prima donna, he had frequently
received letters from young girls inquiring whether it would
really bring back their lost lovers. And he had had to cut all
that out. And it was hard to be unselfish, to sacrifice advertising
contracts because you couldn't conscientiously do the work. But
the hardest thing of all was to be loving. He had always for-
merly hated his competitors, especially when they were success-
ful at his expense, and he now found it very difficult to love
them. But he had succeeded, and now when anybody beat him
out, his attitude toward them remained loving: instead of curs-
ing them, he would wish them good luck, hope that their lives
might be successful and happy. Then he had been able to be
much nicer with his family at the time when he had been
working on his bookj he had ceased to be so cross at the dinner
table. And finally he had put the book "under guidance," had
"asked God to write it for him." The chairman stands up with
a copy of the book and announces its impending publication.
The whole occasion leaves with me an impression infinitely
sad and insipid. I have seen these people before: these people
whom their work does not satisfy, these people who are com-
ing to realize that their roles in society are not serious and to
seek anxiously for something to hang on to which will give
them an anchor outside it alL If they were a little more defi-
nitely neurotic, they would be going to psychoanalysts 5 if they
were sillier, they would be nudists j if they were cleverer, Gurd-
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